Advancing the
Sales Profession
through Teaching,
Research and Engagement
The Center for Sales Excellence & Customer
Delight in the UNCW Cameron School of
Business serves as a nexus for students, faculty
and professionals to address current and future
challenges facing the sales profession.
Launched in 2018, the center provides opportunities
for mentorships and collaborations between faculty,
students and sales professionals to review best
practices and develop innovative research-based
solutions for the industry, emphasizing leadership
development for tomorrow’s sales experts.
BECOME A SPONSOR
By sponsoring the Center for Sales Excellence
& Customer Delight at UNCW, your company is
partnering in the education process of future sales
professionals. Your support allows companies to
engage directly with students in sales competitions,
classroom presentations and mentoring. Additionally,
as companies face challenges in the sales area, they
can seek insight through joint research projects.
Sponsoring companies partner with our center to
train students, gaining access to recruit “best-fit”
individuals for internships and full-time employment.
Sales Advisory Board members review best sales
practices and new technology and help cast vision
for future curriculum matters.
Companies can choose from four levels of
involvement.

The Center for Sales Excellence & Customer Delight
is an associate member of the University Sales Center
Alliance, a consortium of sales centers connecting
university faculty members with many different
backgrounds and areas of expertise.

To learn more about sponsorship opportunities, contact

Dr. Vince Howe
Director, Center for Sales Excellence & Customer Delight
howe@uncw.edu | 910.962.3882

uncw.edu/sales-center

601 South College Road
Wilmington, NC 28403-5969

UNCW is an EEO/AA institution. 100 copies of this public document
were printed at a cost of $312.38 or $3.12 per copy (G.S. 143-170.1).

The Center
for Sales
Excellence &
Customer Delight

CENTER FOR SALES EXCELLENCE
& CUSTOMER DELIGHT
SPONSORSHIP LEVELS:

SEAHAWK
TEAL
$25,000
per year

SEAHAWK
GOLD
$10,000
per year

SEAHAWK
SILVER
$5,000
per year

SEAHAWK
BRONZE
$2,000
per year

2-year
sponsorship
4 sponsors max

2-year
sponsorship

2-year
sponsorship

2-year
sponsorship

Placement as Sales Center Fair
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Present Your Company’s Opportunities at Sales Career Fair and
Center Events

•
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Invitation to Sponsor’s Reception

•
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Firm Logo on the Center’s Website
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Logo on the Director’s Corner Website

•

•

•

Priority Interviews

Sponsor Reception – Selected Students at Sponsor’s Table
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Sponsor Logo Displayed in Sales Lab

•

•

Showcase Company during the Center’s Sales Competitions

•

•

Guest Speaker – Share Firm’s Challenges and Opportunities
with Sales Classes/Pi Sigma Epsilon

•

•

$1,000 Named Scholarship for Professional Sales-Track Students

•

•

Recognition as Business Week Sponsor

•

On-Site Judges and Buyers for In-House Firm Sales Competition

•
•

Access to Faculty Sales Research and Participation

•

Named Faculty Sponsorship

•

Value/Benefits
Résumé Book
Engage with Students at Sales Career Fair

Priority Placement at Sales Career Fair

